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Sell the cloud to your customers, under
your hame, at your margin.

A reseller tier between the platform and your customers, with your domain, login and
brand, your own price books and margin, sub-billing to each customer, support tooling,
and no customer of yours visible to any other reseller.

The situation

An MSP resells a hyperscaler: the console carries someone else’s logo, prices are whatever the reseller
spreadsheet says this month, and customer invoices are rebuilt by hand.

How it works, step by step

01 Become the middle tier - Partners
Multi-level tenancy places you between the platform and your end customers, and keeps each reseller’s
customers invisible to every other.

02 Put your name oniit - Partners
Your own domain and login, with the brand record resolved per reseller and used on sign-in pages and
certificates.

03 Set your prices - Partners
Price books with your margin over the platform’s, and margin analytics per reseller.

04 Sell what customers run - Servers
Your customers order servers, storage and databases from a catalog that shows prices, never the wholesale
cost.

05 Bill and support them - Partners
Sub-billing per customer, support tooling for your desk, and revenue reporting by SKU, region and reseller.

ProjectX Page 1 of 3 - Generated 2026-11-12
Read this online, in an accessible format: https://adaydev.com/use-cases/reselling-under-your-brand


https://adaydev.com/use-cases/reselling-under-your-brand

ProjectX Reselling the cloud under your own brand - Use-case brief

What you get

01 02
Your brand, end to end Margin you can see

Domain, login and branded documents resolve to Price books carry your margin, and analytics show
the reseller’s brand. it per SKU and region.

03

Customers kept apart

No reseller’'s end customers are ever visible to
another reseller.

In the console

Order a server
® northwind | every workspace

A machine class, a region and an image. Which capacity serves it is chosen
for you from what is available, what your residency policy permits and what
this workspace may reach.

What to order

Name *

A DNS label: lowercase letters, digits and hyphens. Unique within the workspace.
Region *
EU Central (DE) v

Where it runs, as a place rather than as a supplier. A residency policy is written against the country
behind this

Machine class *
px.c2.large v
Only the classes this region can actually serve are listed.

This machine draws 0.48 credits an hour (€0.05).

Image *

Ubuntu 24.04 LTS v
Boot it

Yes, start it v

A machine ordered stopped is built and left off.

Purpose

Why this machine exists. Some policies require it, and the request is refused without one

Cancel

Pick a size and a region; the price is on the page before you order. Screens shown with demo data.

ProjectX Page 2 of 3 - Generated 2026-11-12
Read this online, in an accessible format: https://adaydev.com/use-cases/reselling-under-your-brand


https://adaydev.com/use-cases/reselling-under-your-brand

ProjectX Reselling the cloud under your own brand - Use-case brief

Questions buyers ask

Do our customers see the platform’s costs?
No. Customers see the products and the prices you set; wholesale cost is never on the customer view.

Can we offer identity and data products too?
Lifecycle supports multi-client controls and reseller operations for MSPs managing several companies.
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